STRUCTU RAL BU ILD ING

| s
JTHE FUTURE E)F FRAMING—1

e/JulyR20i1° ~ SWWWSHEI YN TG

-'.

=,

CONFERENCE |
""ﬁl'SBC REGARS
L EGISLATIVE -I:‘!ll"l<:llxl‘[5i
2011 CONFERENCE POI NTS

I!ll

Plus...

Important Legal Trends fur 2011
”fm much more! '

03153N034 32IAYIS JONYHD



MiTek , m
SAPPHIRE™  witek
Bedbar -"'.".Fr\-‘lll.‘nv Selier Bullding ABERKSHIRE HATHAWAY COMPANY

YOU ARE THE EXPERTS

When it comes to real-world structural framing solutions, you know what works. You bring buildable framing solutions
to your customers and to the homes they build. Your involvement early in the building design process gives you a

strong opportunity to establish the true value you add, and to demonstrate just how vital your expertise is.

Whether your customers are lumber yards or builders, SAPPHIRE™ offers you tools to collaborate electranically and

to help them design, estimate and build accurately by leveraging your digital 3-D models.

Talk to your local MiTek manager about how tao make these work for your business — for greater accuracy, efficiency

and ultimately, stronger value-added partnerships.

SAPPHIRE™ T00LS FOR EFFICIENT COLLABORATION

SAPPHIRE™ Viewer

A collaborative tool for your designated builder, architect
or engineer customers to view a shared 3-D madel to review,

comment, modify or approve specific building details.

MITEK-US.COM/SAPPHIREVIEWER

SAPPHIRE™ Portal

Partal is a cloud-based communication hub used to better

integrate design, sales and production information.

MITEK-US.COM/SAPPHIREPORTAL

SAPPHIRE™ MXF Plug-In

For use with 3-D CAD software, the MiTek Exchange File format
creates a 3-D file that can be imported into SAPPHIRE™ Structure

with true dimensional fidelity.

jfl"l o MITEK-US.COM/SAPPHIREPLUGIN
it
SAPPHIRE"
MiTek
Better Technology, Better Building. ABERKSHIRE HATHAWAY COMPANY

SOFTWARE - CONNECTOR & BRACING PRODUCTS
ENGINEERING SERVICES - EQUIPMENT

QUESTIONS? CONTACT US TODAY: 800.325.8075

www.mitek-us.com

For reader service, go to www.sbcmag.info/mitek.htm

2011 MiTek, All Rights Reserved




SBC

muguzme

Many thanks For Chelr ongoing Support!
Goldfdvercisers

‘ IICIark Industries, Inc.

Eide Integrated
Systems, LLC

BCMC* (p. 21)

Clark Industries® (p. 21)
Eagle Metal Products™ (p. 19)
Eide* (p.9)

ITW Building Components Group* (p. 24)
Lakeside Trailer Manufacturing® (p. 11)
MiTek Industries, Inc.* (p. 2-3, 13)
Panels Plus* (p. 22)

Y 7 -~ -
JLHLJJUL

TRAILER MANUFACTURING, INC.
ITW Builal g

\.d-k.ll ||J ) .I'J \..-...l.l:.'."b \.':J ."z'."‘lj'.'

o ~ PANELS PLUS

Qualtim, Inc.” (p. 14) SBCA MiTek VI?UALTIM

SBCA* (p. 23)

Simpson Strong-Tie Co.” (p. 15)
Southern Pine Council* (p. 18)
Wood Truss Systems, Inc.” (p. 19)

*Indicates Charter Advertiser Status

Siluerfiduercisers

Wood Truss

.“B}Htvni'ﬁ

Bronzefiduercisers

Wasserman & Associates, Inc. (p- 11)

Finnforest USA* (p. 20)

Masengill Machinery Co.*
Pennsylvania Lumbermens
Mutual Insurance Co. (p-6)

For more information about our 2011 Program Advertisers or
advertising in general, visit sbcmag.info or call 608/310-6706.

Listing based on contracts received as of 5/20/11.

Publisher
Truss Publications, Inc.
6300 Enterprise Lane * Suite 200
Madison, WI 53719
Phone: 608-310-6706 ¢ Fax: 608-271-7006
trusspubs@sbcmag.info ® www.sbcmag.info

Editor
Joseph D. Hikel
Shelter Systems Limited e jhikel@sbcmag.info

Managing Editor
Libby Maurer
608-310-6724 » Imaurer@sbcmag.info

Art Director
Melinda Caldwell
608-310-6729 = mcaldwell@sbcmag.info

Editorial Review
Kirk Grundahl
608-274-2345 « kgrundahl@sbcmag.info

Suzi Grundahl
608-310-6710 = sgrundahl@sbcmag.info

Advertising Sales & Marketing
Peggy Meskan
608-310-6723 * pmeskan@sbcmag.info

Staff Writers for June/July
Sean D. Shields * Jim Vogt, PE.

Accountant
Mike Younglove
608-310-6714 » myounglove@sbcmag.info

Computer Systems Administrator
Jay Edgar
608-310-6712 « jedgar@sbcmag.info

Send all ad materials, insertion orders,
contracts & payments to:
Truss Publications, Inc.
6300 Enterprise Lane * Suite 200
Madison, Wl 53719
Phone: 608-310-6706 * Fax: 608-271-7006
trusspubs@sbcmag.info © www.sbcmag.info

STRUCTURAL BUILDING

OMPDONENT

THE FUTURE OF FRAMING I

™

contents

Page 12

Important Legal
Trends for 2011

by Kent J. Pagel

Page 16

SBC CONFERENCE RECAP

LEGISLATIVE

2011 CONFERENGE

& TALKING POINTS

by Sean D. Shields

Editor’'s Message 7
Technical Q&A 10
Parting Shots ¢ Classified Ads 22

June/July 2011

www.sbcmag.info

The mission of Structural Building Components Magazine (SBC) is to increase the knowledge of and to promote the common interests of those engaged in manufacturing and distributing structural building components. Further, SBC strives
to ensure growth, continuity and increased professionalism in our industry, and to be the information conduit by staying abreast of leading-edge issues. SBC’s editorial focus is geared toward the entire structural building component industry,
which includes the membership of the Structural Building Components Association (SBCA). The opinions expressed in SBC are those of the authors and those quoted, and are not necessarily the opinions of Truss Publications or SBCA.

Copyright ©2011 by Truss Publications, Inc. All rights reserved.

www.shcmag.info 5

June/July 2011 Structural Building Components Magazine



PENNSYLVANIA LUMBERMENS MUTUAL
N SUCU/ R A _N&CRE C O M P A N Y

Since 139
A7

. 5 - o - .
» 2 e
¥ . i _1 ' i.
- . i

‘ <& . [ g IA“ . ’

At PLM, we understand that you need an insurance
company with property and casualty insurance

"+ products and services that you can trust today
and grow with tomorrow.

Contact us direct
or have your
broker or agent
call us at
800.752.1895

)

For over 100 years, our experts have been providing
quality claims and risk management services to

, the lumber, woodworking and building material

* _ industries. Remember, “you get what you pay

- for.” We understand wood. We get your business...
because it’s our business too. Wood is all we do.

|
by

:

- Expect quality and value from your insurance

F, ~ provider, contact us at 800.752.1895 or log onto
/=" www.plmins.com/ad/SBC.

Tomorrow we’ll do the same.

John K. Smith, CPCU
President and Chief Executive Officer

Pennsylvania Lumbermens Mutual Insurance Company
One Commerce Square, 2005 Market Street, Suite 1200

Philadelphia, PA 19103 | Tel: 800.752.1895

For reader service, go to www.sbcmag.info/plmins.htm

Is help on the way
to free up financing?

Addressing the Barriers
to Housing Recovery

() Lack of available credit for building
projects is a major barrier to the home-
building industry’s recovery.

() Congress is considering a measure
to address this barrier in the Home
Construction  Lending  Regulatory
Improvement Act of 2011 (H.R. 1755).

(] SBCA Legislative Conference attend-
ees had the good fortune of being on
Capitol Hill the same day the bill was
being introduced.

June/July 2011

by Joe Hikel

ere we sit one year into the economic recovery, yet the home building

industry is struggling with painfully small incremental gains. What's
going on? One of the most significant barriers to a full-bore housing recovery is the
lack of available credit. In fact, it’s a major problem that has significant impact on
many of us. As it happens, Congress is considering a bill to address the problem
and hopefully get financing flowing to developers and builders.

In early May, the Home Construction Lending Regulatory Improvement Act of 2011
(H.R. 1755), co-sponsored by Rep. Gary Miller (R-CA) and Rep. Brad Miller (D-NC),
was introduced into Congress. The same day it was introduced, I went to Capitol
Hill with friends from the industry for the SBC Legislative Conference to talk about
the bill with our members of Congress. I met with my legislators, Representative
Roscoe Bartlett (R-MD), and Senators Benjamin Cardin (D-MD) and Barbara Mikulski
(D-MD), and urged them to consider cosponsoring this important measure.

In a nutshell, the bill establishes new guidelines for banks to provide acquisition, devel-
opment and construction loans, known as AD&C loans, to builders and developers.
This issue is particularly important to my company because many of the builders we
work with have not been able to secure financing for large-scale, multi-family projects.

Ever since several large financial institutions collapsed in 2008, it appears many banks
have tried to purge all AD&C loans from their books. In some cases, banks are calling
these loans due, and builders are doing what they can to pay them off to avoid default-
ing. To add insult to injury, they have also made it extremely difficult for developers to
qualify for construction loans. Banks don't want to lend to developers that are using
raw land as collateral because they don't believe the land values have stabilized.

This bill directs banking regulators to issue new guidance to banks regarding AD&C
loans. First, it will direct bank regulators to no longer obstruct lenders from granting
credit to builders. One key is to discontinue using the 100 percent capital lending
limit as a permanent rule, but rather to use that limit as a guideline as it was origi-
nally intended. Second, the bill will provide additional guidance to regulators on
how banks should evaluate lending applications. The measure will require lenders
to weigh projects based on their value at the time they are completed, as opposed
to discounting the project value based on predetermined liquidation rates.

Finally, the legislation will stop lenders from calling existing AD&C loans due when
builders are adhering to the payment requirements of the loan. This change in guid-
ance will hopefully slow the rate at which developers are forced to “liquidate” their
assets, generally below cost, in order to pay for an AD&C loan the bank unexpect-
edly decides to collect on.

Getting a chance to meet the two lawmakers sponsoring this bill the night before we
went on the Hill was a powerful experience. For the two of them, this was not new
territory. When the Democrats controlled the House, Rep. Brad Miller sponsored a
similar bill, which passed out of the House but never came up for consideration in
the Senate. Now that the Republicans are in control, Rep. Gary Miller is trying to
tackle the problem once again using the same approach. It was interesting to get

Continued on page 8
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Editor’s Message
Continued from page 7

their perspectives, as federal lawmakers, on the problems facing hous-
ing finance, and hear how they hope to address it through this legisla-
tion. The bill has a long way to go before it has a chance to become
law, but it was pretty neat to be there at the beginning of the journey.

To read more about SBC Industry Policy on housing finance, go to
page 16. Go to thomas.loc.gov/cgi-bin/bdquery/z?d112:h.r.1755: to
view the bill. SBC

SBC Magazine encourages the participation of its readers in developing content
for future issues. Do you have an article idea for a future issue or a topic that you
would like to see covered? Email your thoughts and ideas to editor@sbcmag.info.

-+« Readers Respond

We received a lot of positive feedback from readers about an article in the April issue
regarding a component manufacturer’s product defect negligence lawsuit. While this is
not the industry’s first escape from a negligence or breach of warranty finding as a result
of proper risk management procedures, it's a very timely lesson for us. As SBCA Legal
Counsel Kent Pagel explains in “Important Legal Trends for 2011”(page 12), the building
industry is in another litigious cycle. Many of you pointed to the moral of the story: That the
value of providing SBCA Jobsite Packages with all component orders cannot be overstated.

e« “We received the latest SBC Magazine and found the ‘CM Found Not at Fault in
Negligence Case’ article very interesting and informative. Without a doubt, the testing
provided by SBCA via SBCRI has saved the industry from a huge black mark against it and
has without a doubt, set a precedent. Congrats on a job well done.”

—Dennis Metiva « Mid Michigan Truss & Components LLC « Saginaw, MI

* « « “Thanks for writing the article in the April 2011 issue entitled ‘CM Found Not at Fault
in Negligence Case.” It was very rewarding to see that the component manufacturer was
found not guilty. In a time when everyone seemingly wants someone else to accept their
own responsibility for their own actions, | hope this is a sign that some common sense is
returning to the world.

“The industry has been preaching this ‘duty to warn’ for many years. Over eight years ago,
the industry set a goal of providing easy to understand recommendations to installers to
prevent accidents like this. The framers of the world, for some unknown reason, still fail
to read the documents provided and rely on ‘the way we've always done it" standards to
‘properly’ brace trusses. Even if only half of the recommended bracing was done, there
would be fewer accidents.

“It is always a matter of lowest cost or bid. Unfortunately, the GC rarely cares about the
bracing because, if an issue arises, he has protected himself with insurance from his
subcontractor. The GC and the framer need to be continually educated about bracing and it
continues to be a great challenge. Cases such as this might be a valuable lesson learned for
any GC or framer. I'd recommend that any component manufacturer provide it in a mailing
to its customers.”

—Scott Arquilla * Alpha Construction Company ¢ Hazel Crest, IL » 2003 SBCA President

* = « “Thank you for spotlighting how Heartland Wood Products won its case using SBCRI
and the SBCA Jobsite Package. | will reference the article and case as | work with insurance
companies to provide insurance for SBCA members. Thanks!”

—Richard Langton * Bowermaster and Associates ¢ Cypress, CA

If you haven’t done so already, we urge you to read the article and share it with risk man-
agement personnel in your company. View it at sbcmag.info/jobsite. Contact Eric Monson
(emonson@qualtim.com) for a sample SBCA Jobsite Package.
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Get a better understanding
of the terminology used in
the building code.

Figure 1. Graphic of section of wood structural
panel installed with its strength axis perpendicular
to the supports. The bending stresses produced
by the load are acting parallel to the strength axis.

(] The strength axis of a structural panel is
the direction parallel to the grain of the
wood fiber in the face and back surfaces
of the panel.

(] The strength axis is usually the long
dimension of the panel.

(] The IBC provides two tables with the
allowable spans and loads (psf) for wood
structural panel sheathing installed con-
tinuous over two or more spans with their
strength axis perpendicular and parallel
to the supports.
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Strength Axis in Wood Structural Panels

by Jim Vogt, PE.

WOod structural panels are often used with structural components such as
trusses to provide the structural decking for the floors and roofs. Familiarity
with the terminology used with wood structural panels can help component manu-
facturers communicate better with architects, engineers, contractors and installers.
The following is an example of a term used in the building code that defines the
maximum strength direction for wood structural panels.

Question
What is meant by the term strength axis when referring to wood-based panels?

Answer

The strength axis (also called major axis) is the direction parallel to the grain of the
wood fiber in the face and back surfaces of the panel. This is generally the long
dimension of the panel, unless the markings on the panel indicate otherwise.

Wood structural panels such as oriented strand board (OSB) and plywood are manu-
factured with layers (i.e., “veneers” for plywood) in which the wood fibers in one
layer are oriented at approximately 90 degrees to the wood fibers in the adjacent
layer. This “cross-banding” helps equalize internal strain, reduce splitting, minimize
warping and improve the dimensional stability of the panels.

Wood is strongest in the direction parallel to grain. Because of this, the strength and
stiffness properties of wood structural panels are greater in the direction parallel to
the strength axis than perpendicular to it (see Figure 1). This is easily seen by com-
paring the load a panel can carry when oriented with its strength axis perpendicular
to and parallel to the support framing.

Table 1 provides the allowable uniformly distributed load that selected sheathing
grade span rated panels can support when installed with their strength axis perpen-
dicular to and parallel to support framing at the given on-center spacing. The far right
column provides the ratio of allowable load for strength axis perpendicular/strength
axis parallel. The table indicates that most sheathing grade panels can support at
least 2-1/2 times the amount of load when installed with their strength axis perpen-
dicular to the support framing than with the strength axis parallel to the framing.

Table 1. Allowable uniformly distributed load for selected sheathing grade!.5.6

Nominal Spacing of [ Mlowable "mst[f:f ;| Ratio of Strength Axis
Panel Span Supports, | Strength Axis nxigt Perpendicular
Thickness Rating center-to- | Perpendicular parallel to Load/Strength Axis

. ] 2

(in) center (in) | to Supports Supports® Parallel Load
716 24/16 16 110 50 2.2
15/32 25 3.2
% 32/16 80 a0 267
19/32 24 50* 2.8
5/8 40/20 10 55* 2.54
23/32 & 3/4 | 48/24 185 65* 2.85

1. Assumes panels are continuous over two or more spans and at least 24" wide.

2. Support of panel edges perpendicular to the framing not required for the panel to support the uniformly
distributed load with the corresponding framing spacing.

3. Support of panel edges perpendicular to the framing required. Panel edge support may include tongue-

and-groove edges, panel edge clips (one between each support, except two between supports 48

inches on center), lumber blocking or other.

Reduce load by 15 psf for composite and four-ply plywood.

5. Allowable loads per Tables 10 & 11 of TECO's Design & Application Guides.

Y
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Table 2304.7(3) of the 2009 International Building Code® (IBC®) provides the allowable
spans and loads (psf) for wood structural panel sheathing and single floor grades installed
continuous over two or more spans with their strength axis perpendicular to the sup-
ports. Table 2304.7(b) provides the same information for sheathing grade panels installed
with the strength axis oriented parallel to the supports. Since most structural wood pan-
els are installed with their strength axis perpendicular to the supports, Table 2304.7(3)
is typically referenced. However, it is important to realize that the stiffness and strength
of wood structural panels is lower when the panels are installed with their strength axis
parallel to the supports. Some common applications in which this can occur include
the ends of a hip roof and the rake ends of a gable roof. Building designers and framers
should be aware of this and take appropriate measures to account for the lower strength
and stiffness. Common solutions include adding additional framing to reduce the span of
the panels, or specifying a panel with a larger span rating for the entire roof. SBC
TABLE 2304.7(3)
ALLOWABLE SPANS AND LOADS FOR WOOD STRUCTURAL PAMEL SHEATHING AND

SINGLE-FLOOR GRADES CONTINUOUS OVER TWO OR MORE SPANS WITH
STRENGTH AXIS PERPENDICULAR TO SUPPORTS*®

SHEATHING GRADES ROOF* FLOOR?
Maximum span {inches) Load® | psf)
Panel span rating | Panal thick Maxi span
roofifloor span (inches) With edge support’ | Witheut edge support Total load Live load {inches)
»
1640 g 16 16 40 30 0
00 A 20 20 40 30 0
240 Yy Thes Yy 24 208 40 in [i]
24/16 A 24 24 S0 40 16
316 P W g 32 28 40 30 16"
40/20 95 e Y g 40 32 40 30 20
48/24 Blys, My, Uy 48 36 45 i5 24
54432 Ty 1 54 40 45 35 3z
6OV32 iy 1y 6l 48 45 35 32
SINGLE FLOOR GRADES ROOF* FLOOR?
Maximum span (inches) Load® (psf)
Panel thick Maxi span
Panel span rating (inches) With edge support’ | Without edge support Total load Live load {inches)
I6 o, o By, ¥l 24 24 50 40 16"
20 o.c. 9 Hg. My 32 3z 40 30 208
24 0. Plys My 48 6 s 25 24
loe. g 1 48 40 50 40 32
48 o.c. Py 14 60 48 50 40 48
For SI: 1 inch = 25.4 mm, | pound per square foot = 0.0479kN/m*
a. Applies o panels 24 inches or wider.
b Floor and roof sheathing conforming with this table shall be deemed 1o meet the design criteria of Section 2304.7
. Uniform load deflection limitations '/, of span under live load plus dead load, '/, under live Joad only.
d. Panel edges shall have approved tongue-and-groove joints or shall be supported with blocking unless ¥, -inch mini hick derlay or 1", inches of
d cellular or lightweight concrete is placed the subfloor, or finish floor is ‘.'l-inch wood strip. Allowable uniform load based on deflection of '/, of

span is 100 pounds per square foot except the span rating of 48 inches on center is based on a total load of 65 pounds per square foot.

e. Allowable load at maximum span

£, Tongue-and-groove edges, panel edge clips (one midway between each support, except two equally spaced between supports 48 inches on center), lumber block-
ing or other. Only lumber blocking shall satisfy blocked diaphragm requirements.

2. For Yi-inch panel, maximum span shall be 24 inches,

h. Span is permitted 1o be 24 inches on center where */,-inch wood strip Nooring is installed at right angles to joist.

i. Span is permitted to be 24 inches on center for floors where 1Y, inches of cellular or lightweight concrets is applied over the panels.

TABLE 2304.7(5)
ALLOWABLE LOAD (PSF) FOR WOOD STRUCTURAL PANEL ROOF SHEATHING CONTINUOUS OVER
TWO OR MORE SPANS AND STRENGTH AXIS PARALLEL TO SUPPORTS
{Plywood Structural Panels Are Five-Ply, Five-Layer Unless Otherwise Noted)*®

LOAD AT MAXIMUM SPAN (psf)
PANEL GRADE THICKNESS (inch) MAXIMUM SPAN (inches) Live | Tetal
e 2 0 30
B 24 a5 45
Structural I sheathing Y, 24 A0F 50
93 24 k) 80
a0 Yy 24 90 100
e 16 40 50
15, 24 20 25
Sheathing, other grades Y, 24 25 30
covered in DOC PS 1 or
DOCPS2 Wi 24 4F 50¢
! 24 45 55
TR A 24 6F | 65¢

For SE 1 inch = 25.4 mm, | pound per square foot = 0.0479kN/m*

a. Root sheathing conforming with this table shall be deemed 10 meet the design criteria of Section 23047,

b. Uniform load deflection limitations ' ., of span under live load plus dead load, ', , under live load only. Edges shall be blocked with lumber or other approved type
of edge supports,

. For composite and four-ply plywood strsctural panel, load shall be redoced by 15 poands per square foot.
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by Kent J. Pagel

Look for additonal tips about
these legal topics coming your
way in SBC Magazine Industry

News Top Headlines.

Jo much has changed in just a few short
years for component manufacturers supplying
single and multi-family residential construction proj-
ects. It's no surprise that the legal landscape we face
while operating our businesses in this volatile market
has changed as well. As you refocus to take advan-

tage of opportunities as the housing market recovers,
I encourage you to consider these legal trends.

More Construction Defect Lawsuits Headed Your
Way—Adding Insult to Injury. In my opinion the
construction boom of the early to mid-2000s will be fol-
lowed by increased construction defect lawsuits. Poor
construction is a primary reason. During the boom every-
one and everything was building homes, apartments and
condominiums—repeat after me: Inexperience = Poor
Construction = Lawsuits. Cycle time rather than quality
served as the mantra of builders and contractors. Increased cycle time will turn out
to be a primary contributor of poor quality. The boom has also been a factor in the
decrease of property values and homeowners are more inclined to sue for defects
when their largest asset is now worth less than what they paid and quite possibly
less than what they owe. Expect to see the lawsuits filed within 10 years of the date
of substantial completion as many states, including California and Florida, have a
10-year statute of limitations for latent construction defects. Look for tips coming
your way if your company is faced with a construction defect suit in SBC Magazine
Industry News Top Headlines.

Coming Lumber Price Volatility—How to Minimize Your Risks When
Pricing Trusses & Components to Your Customers. What is wrong with this
image? You are finally bidding again on a regular basis, sales are closing, and margins
are improving. Anxious to maintain your momentum, you bid an upcoming subdivi-
sion or apartment project and the customer promptly accepts by issuing a purchase
order. The purchase order inconspicuously states your price is good for the duration
of the project. Or the customer sits on your bid for awhile and months later sends
you a purchase order with the same caveat. In both situations, as you either are mak-
ing deliveries or waiting for the project to proceed to the point of taking delivery of
trusses, there is a drastic run-up in your cost of lumber. The customer is not amused
when you agk for a truss price increase, and points to the fixed price language in the
purchase order. You thought things were bad when there was no business—what if
your raw material costs double during the course of a particularly large project?

There are many language alternatives to consider that can mitigate this type of risk.
This language can be included in your bid form and terms and conditions of sale
or can be used when negotiating your customer's purchase order or material sup-
ply agreement. For examples, check out Module 11 in the Bidding and Terms and
Conditions of Sale track of ORisk.

Partnering with a Former Lumberyard Competitor—a Risk Management
Perspective. For the past few years you may have bit your lip each time you
thought about the large lumberyard competitor around the corner selling framing
packages including trusses and components. Well, the competitor landscape has
changed! Now many lumberyards no longer produce trusses and may again serve as
a strong customer base for independent component manufacturers. While the profits
may not be as good selling a lumberyard, the risks may be far more manageable. For
example, the risk of not getting paid is generally far less with a lumberyard (although

we have seen a number of lumberyards file Chapter 11 in the past few years). And
Continued on page 14
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Important Legal Trends for 2011
Continued from page 12

while they may ask for a prompt payment discount, they will
never ask for you to accept retainage. Lumberyards further-
more generally do not impose one-sided terms and conditions
of sale on truss suppliers as you can expect from large single
family builders and commercial contractors.

Contractor or Employee? It is risky to hire an individual
as a contractor as opposed to an employee, especially when
that contractor is solely dependent on your company's busi-
ness for their livelihood. True independent contractors typi-
cally have multiple clients, determine if they will do the work
themselves, or use one their employees or subcontractors to
complete the job. They pay income taxes on income paid to
them and payroll taxes on the compensation paid to their
employees. In short, there is significant risk for any “indepen-
dent contractor” working full-time at your business or using
your company'’s equipment or supplies, and doing the same
work as your W-2 employees.

What are the risks? This will depend on which federal or state
agency is investigating and potentially trying to reclassify your
independent contractors as employees. If the U.S. Department
of Labor becomes involved, you may become responsible for
payment of minimum wages and overtime. In other words, an
independent contractor found to be an employee who worked
more than 40 hours a week must be paid overtime as well as any
penalties assessed. Your state workers' compensation agency,
upon an investigation, may render the contractor an employee
requiring payment of additional premiums and possibly penal-
ties. The IRS through some kind of audit might very well fine you
for failing to withhold income taxes and matching FICA.

of misclassification as a form of “payroll
fraud.” While these bills have not yet
become law, it's something to watch.

Know What Your Liability Insurance Policies Cover
When Renewing. Insurance can be an invaluable resource for
a component manufacturer facing a construction defect lawsuit
or arbitration claim. While it is essential to propetly notify your
insurance companies of a newly filed lawsuit or arbitration claim
(consult with your legal counsel and broker to make sure this
is done properly), properly identifying your policies and giving
notice SHOULD NOT be the end of the story. It is quite com-
mon for insurance companies to respond to construction defect
lawsuits by either outright denying coverage or by reserving
rights to deny a particular claim while they hire the lawyers to
defend you and restrict the hourly rates paid to these lawyers
and also require that they comply with strict billing guidelines
designed to minimize the cost of defense to be paid by the
insurance companies.

As indicated above, look for future tips on dealing with insur-
ance companies both at the pre- and post-loss stages in future
publications of SBC Magazine Industry News Top Headlines.

If Your Company Has Been Sued in Arbitration—Let Us
Know about Your Experience. It seems like every week I
hear about a new horror story regarding arbitration—e.g., the
arbitration process from A to Z took was “far too long”; the
process was “extremely expensive”; the arbitrator(s) failed to
follow the law; “I've learned the hard way that arbitration is
not subject to any kind of appeal”; and “insurance companies
seem less inclined to pay what they owe when defending an
arbitration claim.” I want to keep each of you informed of
developments concerning arbitration and how to minimize
negative outcomes—but I need your help! Let me know about
your experiences. Email me at kpagel@pdhlaw.com. SBC

1 See Bill Would Target Independent Contractor Misclassification, September 16, 2010, www.dcemploymentlawupdate.com
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LEGISLATIVE

2011 CONFERENGE

CONFERENCE RECAP
& TALKING POINTS

A contingent from SBCA sat down with OSHA
representatives to discuss the latest fall protection
issues affecting the industry. See Parting Shots
on page 22 for more information.
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by Sean D. Shields

g n stand-up comedy, timing is everything. Bringing an issue before Congress
works much the same way. If you present your stance on an issue too early,
lawmakers and their legislative assistants will look at you with confusion evident
on their faces. If you present your views on an issue after they've already addressed
it, you fail to engage them in a meaningful conversation. However, if you present
a problem just as they are beginning to hear it from other sources as well, you can
hook them just the way a good one-liner can.

Fortunately, this year our timing on Capitol Hill could not have been more perfect.
During the week leading up to the 11th Annual SBC Legislative Conference in
Washington, DC, participants asked their U.S. Representatives via email to consider
becoming original cosponsors of a bill aimed at addressing the lending crisis cur-
rently facing the residential construction industry. A lawmaker can only be consid-
ered an original cosponsor if they agree to sign on to the bill before it is introduced.
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That work paid off. When Represen-
tatives Gary Miller (R-CA) and Brad
Miller (D-NC) introduced the Home
Construction Lending Regulatory
Improvement Act of 2011 (HR. 1755)
a week later (on the day component
manufacturers and suppliers hit the
Hill) they had 32 original cosponsors.
Five of them were lawmakers contacted
by the manufacturers and suppliers
who attended the conference.

Talking to lawmakers the day the bill
was introduced was also very ben-
eficial. It allowed us to help the bill's
sponsors hit the ground running and
begin building support immediately.
Combined with the strong bipartisan-
ship support of the original cosponsors
(20 Republicans, 12 Democrats), our
industry’s efforts should help get this
important legislation on the calendar
more quickly for a committee hearing.

Both of the Millers came to speak
to conference participants the night
before our industry's visits to the Hill,
and shared their views on why this
legislation is so important, and what
our industry can do to help support its
passage. Encouraging cosponsorship of
the bill is a good first step, but much
more work will need to be done over
the summer months to grow support
among members of the U.S. House.
Look for ongoing updates on this leg-
islation as it progresses through the
legislative process and consider getting
involved!

Another great way to build support
for this issue, and others important to
your business, is to invite your U.S.
Representative to come and take a tour
of your manufacturing facility when
they are back home. Having your law-
maker as a captive audience in their
district is one of the most effective
ways to build a relationship with them.

Read on to find out more about the issues
component manufacturers brought to
Capitol Hill this year and what they
mean to you and your business.
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HOUSING FINANCE .

.

try manufactures many products used in
residential construction, and as a result
plays an important role in the promotion of
home ownership and the growth of afford- H
able housing. We urge Congress to address |
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lending barriers currently hampering the Sy

growth of the residential and light commer-
cial construction industry.

Residential & Light-Commercial Production Lending:

This was the premier issue component manufacturers took to Capitol Hill
this year. Few would argue that the lack of availability and access to land
acquisition, land development and home construction loans, known as
AD&C loans, is the single biggest challenge facing the residential and light-
commercial construction industries.

If you're reading this, it's likely you know of small- and medium-sized resi-
dential and light-commercial builders in your marketplace that are finding it
very difficult to obtain credit for viable construction projects. While Federal
bank regulators maintain that they are not encouraging institutions to stop
making loans, the lenders themselves are citing regulatory requirements or
bank examiner pressure to shrink their AD&C loan portfolios as reasons for
their restrictive actions.

Fortunately, there appears to be a solution that may begin to address this
problem. The day members took to Capitol Hill to talking with their lawmak-
ers, Representatives Gary Miller (R-CA) and Brad Miller (D-NC) introduced
the Home Construction Lending Regulatory Improvement Act of 2011 (H.R.
1755). This bill directs the banking regulators to issue new guidance in three
key areas:

- Cease implementing a 100 percent capital bank lending limit for AD&C
loans as a “hard” limit, and utilize the 100 percent of capital guideline as
it was intended;

- Use “as-completed” values when assessing the collateral of residential
AD&C loans they intend to fund to completion and use “arms-length
transactions” standards when assessing new loans;

- Abstain from compelling a lender to call or curtail AD&C loans where the
home builder is current in making payments in accordance with the loan
documents.

Government-Sponsored Enterprises:

While building support for this important piece of legislation, component
manufacturers and industry suppliers argued that the federal government
should continue to provide support to the housing finance system through
government-sponsored enterprises (GSEs) like Fannie Mae, Freddie Mac
and the Federal Home Loan Bank System, to ensure the flow of housing
credit remains reliable and affordable.

While these institutions may have contributed to the questionable lending
spree that exacerbated the housing bubble and eventual collapse, they
argued Fannie Mae and Freddie Mac should not be converted to govern-

Continued on page 18
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Glenn Traylor (ITW Building Components Group)
had the opportunity to meet with two representa-
tives from his home state of North Carolina—top:
Rep. David Price (R-4th district), bottom: Rep.
Renee Ellmers (R-2nd district).
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ment agencies, nor should their functions be completely turned over to the
private market. Their quasi-governmental status provides significant ben-
efits, as well as security, that should be maintained.

Bottom line to Component Manufacturers:

Unless the lending process becomes less bureaucratic, and more readily
available to home builders, it is likely our industry’s struggles will continue.
Contact your lawmakers today and encourage them to support the Home
Construction Lending Regulatory Improvement Act of 2011.

SBC Industry Position:

The residential construction industry, of
which we are an integral part, in still strug-
gling to recover. As Congress discusses
ways to increase efficiency in the tax code,
it is vital Congress avoids Increasing taxes
on homeowners. Doing so would further
hamper the construction industry recovery
and have a detrimental impact on long-term
economic growth.

Mortgage Interest & Real Estate Tax Deduction:

Most of the lawmakers our industry visited indicated Congress is consumed
primarily with the task of addressing the federal budget deficit. Within this
debate, it appears there are no “sacred cows,” meaning any federal expen-
diture or revenue stream was potentially a target for change. With that in
mind, component manufacturers pointed out that the residential and light-
commercial construction industry accounts for roughly 20 percent of the
nation’'s gross domestic product (GDP). It follows that hindering growth in
this sector will have detrimental effects on the rest of the economy.

Within the budget battle, our industry argued that the mortgage interest
deduction, and the business deduction for interest expense that investors
in rental housing claim, are cornerstones
of our nation’s housing policy. Including
the ability of homeowners to deduct local
real estate taxes paid, these tax policies
provide significant financial incentives
that encourage home ownership.

These deductions are primarily beneficial

of the benefits of the mortgage interest
deduction, and 77 percent of the real estate

6 O uth 6|"‘|’] P i H 6: tax benefits, are claimed by those earning

Your Choice for Components

less than $200,000. As a share of household
income, these deductions have the great-
est benefit for those aged 18 to 35, as well
as for larger families. Component manufac-
turers made a strong case that eliminating
or changing these tax policies would have
an immediate, negative impact on housing
prices and raise the after-cost debt burden
for homeowners.

IMMIGRATION REFORM

L] SBC Industry Position:
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(-] Low Income Housing Tax Credit (LIHTC):

In addition to personal tax deductions, our industry argued that certain
corporate tax credits are also important. One of the most effective tax code
measures to promote rental housing is the LIHTC. Created in 1986, it has
encouraged private-public partnerships to build affordable rental housing.

According to 2009 data from the U.S. Census Bureau, 40 percent of total rent-
ers are paying at least 35 percent of their household income toward rent. By
most Federal housing program standards, these households are considered
rent burdened. Obtained through state housing agencies, LIHTCs provide a
pathway to raise private equity at a lower cost, which make it possible to
offer below-market rent.

Few federal lawmakers could argue with the outcomes of this program. The
LIHTC added approximately $6.8 billion in income and created 90,000 new
full time jobs per year across all U.S. industries—generating $2 billion in
federal tax revenue. The LIHTC is currently producing approximately 75,000
new apartment homes annually, and since its inception, the LIHTC has pro-
duced more than 2 million affordable rental units. No other workforce hous-
ing program has been as successful as the LIHTC in producing safe, quality,
affordable rental housing.

Bottom line to Component Manufacturers:

The tax policies discussed above are important to preserve the affordability of
home ownership in this country. While it is important for the government to take
control of budgetary spending, significantly altering these policies will enact a tax
Iincrease on all homeowners and have an overall negative impact on the economy.

As the housing industry recovers, we expect
that the structural building components
industry will need to begin hiring employees
to meet the growing demand. Our industry
has significant concerns with regard to pro-
tecting employers from unfair hiring burdens
due to an unworkable immigration System.

Immigration System Broken:

Asa family owned, full-service plate
supplier, Eagle Metal serves independent
truss manufacturers. For more than 20
years, we have provided component
manufacturers with quality connector
products, structural component software
and dependable, customer-first support.

Partner with us today.
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Although you don't hear as much about it in
the national media, illegal immigration is still a significant problem. In 2009,
roughly 29 percent of immigrants residing in the United States were here illegal-
ly. Further, the Pew Hispanic Center estimates a net increase of 700,000 illegal
immigrants annually. As component manufacturers visited with their lawmak-
ers, they stressed the point that the availability of forged citizenship documents
makes illegal immigration a more significant problem for employers because it
is very difficult to determine who is eligible for legal employment.

Reform Needed Now:

As the economy continues to improve, the issues surrounding immigration
will again become pronounced. That is why our industry argued strongly on
Capitol Hill that now is the time to address the broken immigration system.
Reforms enacted today will have a lesser impact due to the smaller popula-
tion of immigrants currently residing or applying for residence compared to
the first half of the last decade. Continued on page 20
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Within that reform, component manufacturers argued Congress needs to
provide tools for employers that are easy to use to ensure compliance with
the law, and shield employers who use the system from liability if they have
done all they can to comply. Employers should not be expected to act as
agents on behalf of immigration services. Further, manufacturer's argued
that Congress should provide additional pathways to legal immigration,

large portion of Canadian softwood lumber exports were to the United States
(38 percent), primarily for use in residential construction. The collapse of the
U.S. housing market led to significant declines in overall Canadian softwood
lumber exports.

However, that overall decline was mitigated by a significant increase in
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the supply demand equation for the US market in material ways.
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which will further increase home purchases and related sales, and provide
for further economic expansion, all while ensuring U.S. employers can meet
ongoing employment demands.

Bottom line to Component Manufacturers:

Our nation’s immigration system is broken, and as the nation’s economy improves,
these flaws will create significant problems once again. It is important for
Congress to realize that new immigrant populations represent more labor avail-
able for the jobs our country needs to fill, a greater need for housing to be built
and additional taxes collected to help our governmental solvency issues. In short,
Congress should adopt comprehensive reforms that fix immigration positively, and
look out for the best interests of all involved.

That is why component manufactures went to Congress asking for their help.
Only a long-term solution will allow U.S. companies the ability to compete
in their marketplaces on a fair and equitable basis, and ensure they have an
adequate and fairly-priced source of raw material.

Bottom line to Component Manufacturers:

With the threat of protectionist U.S. trade policies around the comer, com-
bined with a soft residential construction market, Canada has begun looking
to China and other off-shore markets to sell its timber. Unless the U.S. seeks a
long term solution to this trade dispute, domestic consumers like us will likely
once again suffer the consequences of unpredictable supply and the resultant
Iumber price fluctuations. Lumber supply could be one of the bigger issues
our industry faces in the next five years. SBC

TRADE POLICY

L] SBC Industry Position:

An unfortunate aspect of current U.S. trade
policy is that countervailing and anti-dump-
ing duties have been imposed with no
consideration of the adverse impact on us
as buyers, or on the overall housing market.
Further, future restrictive
trade policies may put U.S.
consumers at a significant
competitive disadvantage
Versus overseas markets.

Representatives Gary Miller (R-CA) and Brad Miller
(D-NC), authors of the Home Construction Lending
Regulatory Improvement Act of 2071 (H.R. 1755),
came to speak to conference participants the night
before our industry’s visits to the Hill. They shared
their views on why this legislation is so important, and
what our industry can do to help support its passage.
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3 from the fact U.S. softwood lumber producers alone cannot
meet domestic demand. Currently, Canadian softwood lum-
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T ; "1 used in the US. However, the Canadian provincial govern-
ments have provided financial subsidization of their forestry
industry, much like our own government supports farmers.
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As of June 16, OSHA intends to begin enforcing
residential fall protection guidelines first put in
place in 1994. The change comes from a 2010
decision to lift a set of interim guidelines OSHA
imposed in December 1995.

This change in policy and enforcement will have
a significant impact on residential construction.
The interim compliance policy, in place since
December 1995, permitted employers engaged
in certain residential construction activities to
use specified alternative procedures instead of
conventional fall protection. These alternative
procedures could be used, “without a prior
showing of infeasibility or greater hazard, and
without a written, site-specific fall protection
plan.” In essence it took the teeth out of the
original rule. With a return to the original stan-
dard, OSHA will allow the use of a fall restraint
system in lieu of a personal fall arrest system.
OSHA explains in the announcement, “a fall
restraint system may consist of a full body har-
ness or body belt that is connected to an anchor
point at the center of a roof by a lanyard of a
length that will not allow a worker to physically
reach the edge of the roof.”

This creates a serious concern for the structural
building components industry, given that the

: d anchor point of choice for most framers will
be the peak pomt of roof trusses. In fact, OSHA even states explicitly in its announcement that,
“fall restraint systems can be used effectively to prevent falls by tethering workers to structural
members, such as braced trusses and studs.” Further, OSHA encourages the use of personal fall
restraint systems in situations in which it might be problematic to use personal fall arrest systems.

During a meeting with OSHA’s Directorate of Construction at the recent SBC Legislative Conference,
members and staff hashed through a set of collaboration objectives to clarify residential fall protec-
tion guidelines and amend the B11 Summary Sheet, Fall Protection & Trusses, to provide more
thorough recommendations to framers working with structural building components. There will be
particular emphasis on how to set the first few trusses without the ability to easily tie off during the
installation process.

The positive outcome from the meeting is that SBCA staff is working with OSHA representatives to
publish a comprehensive approach to setting, bracing and sheathing the first group of roof trusses
consistent with OSHA’s residential fall protection requirements. In the meantime, the true challenge
of providing fall protection is demonstrated by these stick framers at a jobsite in the Midwest. SBC

Classified Ads

Anchorage, AK
Big Lake, AK
Chugiak, AK

Kenai, AK
Dolores, CO

Longmont, CO

Lady Lake, FL
Milton, FL
Plant City, FL
Norcross, GA

. MR

“In order to succeed, our customers need to know they can count on us to

provide what’s needed. Working with SBCA and becoming SCORE certified
proves we are committed to excellence.”

- Steve Kennedy, Engineer/Training Manager, Lumber Specialties

Set your company apart with SCORE’s certification program
that incorporates all of SBCA’s education and training
programs - helping you implement cost-effective industry
best practices. Learn more about options and how to get
started at www.sbcindustry.com/score.php.

" SCORE Elite

ProBuild Manufacturing
www.probuild.com
Pooler, GA

Hawarden, IA
New Hampton, IA Buda, TX

Clackamas, OR
Mitchell, SD

Indianapolis, IN
Valley Center, KS
Wadena, MN
Albemarle, NC
Berlin, NJ
Albuquerque, NM
Delaware, OH

Carrollton, TX
Mercedes, TX
West Point, VA
Arlington, WA
West Richland WA
Spokane, WA
De Pere, WI

Shelter Systems Limited
www.sheltersystems.com ¢ Westminster, MD

Capital Structures
www.capstructures.com
Fort Smith, AR

Dakota Craft Truss

www.dakotacraft.com
Rapid City, SD

Plum Building

Systems, LLC

www.plumbuildingsystemsinc.com
West Des Moines, IA

True House, Inc.
www.truehouse.com
Jacksonville, FL

Truss Craft
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Allensville Planing Mill
www.apm-inc.net
Allensville, PA

Latco Structural
Components
www.latcoinc.com

Lincoln, AR

Tri-County Truss, Inc.
www.tricountytruss.com
Burlington, WA

Truss Systems, Inc.
www.trusssystemsinc.com
Oxford, GA

KeYMARK ENTERPRISES, LLC
SEEKS SALES PROFESSIONAL
Truss Plate, Software & Engineering Services
Sales Professional at Keymark Enterprises. To
apply, email resumé to careers@keymark.com.

Structural Building Components Magazine

Your Ap Here

A classified ad in SBC Magazine is the per-
fect medium to reach the industry. To make a
space reservation for your ad, contact Mindy
at 608/310-6729 or mcaldwell@sbcmag.info.

www.shcmag.info

www.trusscraft.com

Sun State Components Cheyenne, WY

of Nevada, Inc.
www.sunstatenv.com ¢ North Las Vegas, NV




Hardware’s Now Digital!

ITW Building Components Group is pleased to announce
the launch of a complete line of construction hardware
with unique software solutions based on our extensive
engineering expertise. They were all developed to let you
add more value to the design process and help you grow
your business.

Our new on-line ordering system allows you to purchase
the hardware you need with just a few clicks.

« On-line ordering saves you time.

« Compare parts easily using the cross reference.
« All orders are confirmed via email.

« Order whenever you want with 24/7 access.

Select the exact construction hardware you need with -
ITW BCG Hardware Specifier. Finally a software program
that gives you exact answers to your hardware specifying
questions.

+ Uses actual load case details.

« Supports multiple load cases.

+ Considers an unlimited number of grades and
species of solid-sawn lumber, as well as
engineered wood products.

» Displays connections that work based on
downward and upward reaction values.

Go on-line to place your next order, download your
complimentary copy of the Hardware Specifier and the
latest ITW BCG Hardware Catalog at itwbcghardware.com.
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ITW BCG Hardware

\ i H a division of ITW Building Components Group
\w 800.521.9790 - itwbcghardware.com

For reader service, go to www.sbcmag.info/itw.htm



