Housing Starts

Housing starts continued their downward trend in
April, falling 7.4 percent to 1.849 million (SAAR).
Single-family starts fell 5.6 percent to 1.535 mil-
lion (SAAR). Permits were also down, but a bit
more modestly at 5.4 percent for starts and 4 per-
cent for single-family.

U.S. Housing Starts

Millions - Seasonally Adjusted Annual Rate (SAAR)
Starts 1.849 1.996 -7.4%
Permits 1.984 2.097 -5.4%
Single Family
Starts 1.535 1.626 -5.6%
Permits 1.502 1.565 -4.0%
Multi Family
Starts 0.314 0.370 -15.1%
Permits 0.482 0.532 -9.4%
w Starts 0.191 0.175 9.1%
Zpermits 0,189 0.209 -9.6%
S Starts 0.349 0.300 16.3%
= Permits 0.296 0340  -12.9%

Starts 0.863 1.027 -16.0%

Permits 0.994 1.045 -4.9%
> Starts 0.446 0.494 -9.7%

Permits 0.505 0.503 0.4%

Analysis & Outlook: Housing activity continues to
trend modestly downward. It appears that markets are
simply returning to more sustainable levels that are
supported by basic demographic forces (estimated to
be 1.7 - 1.9 million for conventional housing). We are
still at the upper end of that range, but we’re certain-
ly getting closer to what most analysts would call
“sustainable.” In that respect, the fixed rate mortgage,
although moving up to 6.58 percent, remains attrac-
tive by historical standards. The job picture continues
to improve with the unemployment rate dropping
below 5 percent and incomes are still increasing
faster than inflation. The recent PPI report tells us that
“core inflation” (excluding food and energy) remains
“tame.” Inflation should remain relatively tame; how-
ever, tighter labor markets and stronger manufactur-
ing activity is becoming a growing concern with the
Fed. Industrial production continues to strengthen
with capacity utilization reaching 81.9 percent for all
industry groups combined and 80.8 percent for the
manufacturing sector—these are the highest rates
since mid-2000. The latest National Assoc. of
Realtors report indicates that existing home price
growth is slowing in many metro areas. First quarter
median prices were up 10.3 percent, year over year,
for the U.S.; however, this was skewed by the 12 per-
cent increase in the West with the rest of the country
averaging a more modest 6.5 percent. An additional
cooling signs is that both the inventory of new homes
and existing homes is at a 5.5 month supply at
current sale rates. In summary, this is still a solid
housing market that is simply correcting to more sus-
tainable levels, in the opinion of most analysts.
Continue to watch inflation, however, as tightening
labor markets, high energy and commaodity prices,
and a dollar that continues to weaken, will keep the
Fed vigilant. SBC

This housing starts report is provided to SBC on a monthly
basis by SBC Economic Environment columnist Al Schuler.
Visit www.sbcmag.info for more economic news.

Using cordless tools on jobsites reduces slips, trips and falls, according to a report from the
National Council on Compensation Insurance. According to the report, “cordless tools...reduce
the incidences of tripping over cords [and] contribute to decreased frequency of accidents.”

“Without a doubt, cordless tools do help reduce trips and falls, entanglements, and electro-
cution injuries,” says Mark Kinsey of PKG Insurance Associates. “Additionally, we believe it
would make sense for the insurance industry to take this under consideration when writing
insurance policies.” [Source: Rural Builder, March 2006, p12]

The Environmental Protection Agency (EPA) is developing new technologies that can turn con-
taminated river and harbor sediments into useful products, such as building materials or soil for
landscaping. According to a recent press release, one technology uses water under high pressure
and biodegradable detergents to strip away contaminants and leave behind soil that can be blend-
ed with compost or yard waste to produce high quality top soil. Other uses could include con-
struction-grade cement, lightweight aggregate, composite bricks and structural fill. Another tech-
nology heats up sediment to 2600° F and blends it with cement. The technologies are part of a
demonstration program to decontaminate dredged materials from the Port of New York and New
Jersey. The program is being funded and implemented by EPA and the New Jersey Department
of Transportation (NJDOT), with the ultimate goal of creating a self-sustaining industry that uses
treated dredged sediments as building material. [Source: Toolbase E-News, www.toolbase.org]

Rising mortgage rates, deepening affordability issues and the retreat of investors/speculators
from the marketplace are prompting single-family home builders to further adjust their perspec-
tives on the new-home market, according to the National Association of Home Builders/Wells
Fargo Housing Market Index (HMI) for May, released on May 15. The HMI declined six points f
rom an upwardly revised reading in the previous month to hit 45 for the latest report, its lowest
mark since mid-1995.

“Based on historical experience, particularly the 1994-1995 episode, the pattern of movement in the
HMI is not inconsistent with the orderly cooling-down process we’re projecting for home sales and
single-family housing starts in 2006,” said NAHB Chief Economist David Seiders. “We expect new-
home sales to be off by 12 percent from the record posted in 2005. Single-family starts, supported
by large builder backlogs of unfilled orders and reconstruction in the wake of last year’s record-
breaking hurricane season, should be down by about 7 percent from the 2005 record.”

The decline in builder confidence was broad-based and registered in every region this month.
[Source: NAHB Press Release, 5/15/06, www.nahb.org]SBC

Email ideas for this department to builderbanter@sbcmag.info.

Housing Market Index 2005-06 (HMI)

The HMI is a weighted, seasonally adjusted statistic derived from ratings for present single family sales, single family sales
in the next 6 months and buyers traffic. The first two components are measured on a scale of "good" “fair," and "poor,"
and the last one is measured on a scale of "high," "average" and "low." A rating of 50 indicates that the number
of positive or good responses received from the builders is about the same as the number of negative or poor responses.
Ratings higher than 50 indicate more positive or good responses.
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Source: National Association of Home Builders
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7th Annual WTCA Membership Drive

LIt's over!”

—Yogi Berra

“It ain’'t over

You know membership in WTCA s a great deal!
Spread the word to potential members and you could WIN!

The race is on for: #1 WTCA Component Manufacturer Recruiter
#1 WTCA Supplier Membership Recruiter
#1 WTCA Recruiting Chapter

Visit www.sbcindustry.com/memdrive.php
for details and the current standings!

“It seems as though everyone at WTCA is headed for a common goal

and is doing more (far more) for the advancement of the industry than

any company or group of companies could ever do on their own.”
—Keith Cresotti, President, NU-Truss, Inc., Westfield, MA

Will it be a 3-peat for Texas, or will someone else take the lead? Don’t wait...

Start recruiting today!

For more information, contact Anna at 608/310-6719 or astamm@qualtim.com.

For reader service, go to www.sbcmag.info/wtca.htm
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Dear Reader:

Copyright © 2006 by Truss Publications, Inc. All rights reserved. For permission to reprint materials-
from SBC Magazine, call 608/310-6706 or email editor@sbcmag.info.

The mission of Structural Building Components Magazine (SBC) is to increase the knowledge of
andto promote the common interests of those engaged in manufacturing and distributing of struc-
turalbuilding components to ensure growth and continuity, and to be the information conduit by
stayingabreast of leading-edge issues. SBC will take a leadership role on behalf of the component
industryin disseminating technical and marketplace information, and will maintain advisory commit-
tees consisting of the most knowledgeable professionals in the industry. The opinions expressed in
SBCare those of the authors and those quoted solely, and are not necessarily the opinions of any of
theaffiliated associations (SBCC, WTCA, SCDA& STCA) .
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